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Nguyen Quang Hoang

 A mechanic engineer | Strong in Business Development
Email: quanghoang007@hotmail.com
Phone number: +84 903773283

· Having experience in engineering mechanic and transmission, ability to research and develop brand strategies and implement them to promote company products and services. Possess a deep understanding of Packaging industry, Food Processing, with network in Food and Beverage, Steel & Steel fabrication, Cement, Power, Textile, Oil and Gas. And how carbon fiber cover components in composite industry 

· To oversee all aspects of business operations, including recruiting and training staff and maintaining budgets, responsible for P/L and profitability of the company 

Work experience

FENNER POWER TRANSMISSION                       Sep 2019 - present 
 Country Sales Manager   

· Products: Belt, Pulley, Industrial drive Chain, Sprocket, Coupling, Geared Drive, Shaft Fixing, Tape lock bush.
· Customers: 
· Food and Beverage:  Nestle Tri An, Nihon Can Pack, Asia Food / instant noodle, 
· Cement: Insee, Fico-YTL, Vicem Ha Tien, Vicem Hoang Thach, Nghi Son cement
· Steel: BlueScope, Tung Ho, VAS, Posco-Yamato Vina Steel, China-Nippon steel,
· Port: CMIT, SSIT, Saigon New Port. 
· Power plant: Vinh Tan Power plant, Duyen Hai Thermal Power Plant 
· MDF: Dongwha, Vina Eco Board, MDF Kien Giang, FSC Kim Tin
· Responsibilities: 
· Manage and grow sales of existing customer base, develop, and establish new customer base
· Develops. Maintains and monitors a network of distributor and representatives.
· Report to the General Manager in Singapore, to support distributor and key customer accordingly to the industrial segment.

GARDNER DENVER                                                May 2018-July 2019
Country Manager

· Products: Air Compressor machine, Blower machine, Vacuum machine. 
· Handle Account Management and Business development: 
- Build up the distributor network in Hochiminh city and Hanoi. 
- Visit and support customer such as Heineken, Coca-Cola, Pepsico, Lavie water, Vina Milk, Vina-Café, Tata coffee, Viet Thang textile, VietsoPetro, Camau Fertilizer, Wanek, Interwook, Vicem Hoang Thach, Vicem Haivan…
· Sales achievements: USD 1,2 million in 2018, and target in 2019 is USD two million.
· Report to Sales Director in Australia
· Develops, maintains, and monitors a network of distributors and representatives.


IGUS SINGAPORE PTE LTD                                    Nov 2011-May 2017
Country Manager / General Manager

· Products: Engineering plastic, plastic energy chain system, cables for moving applications, focus on packaging, automation, transmission for all industry solutions. 
· Customer such as:
· Food and Beverage: Heineken, Sabeco, Coca-Cola, Pepsico, URC, Asia Food, Kinh Do/Mondelez
· Textile: Thanh Cong textile, Phong Phu textile, 
· Steel: CS Wind, Ton Dong A, Posco SS Vina, 
· Oil & gas: VietsoPetroVietnam, PTSC M&C 
· Power: Vinh Tan Power plant, Duyen Hai Thermal Power Plant 
· Port:  CMIT, SSIT, VICT, Saigon New Port… 
· Sales achievement: increase sales from USD 52K in 2011 up to one Million in 2017. 
· Responsibilities:
· Directly lead a team of 09 subordinates, including sales, in-side sales, customer service, marketing, and accountant in HCM, Hanoi and Hai Phong
· Handle account management and business development, starting from only one distributor in Vietnam to building up a distribution network, three new for Hanoi, one in Danang and four in Hochiminh city. 
· Manage the organization with headcount structure, P&L, BS, CF, and localized growth strategy, responsible for the measurement and effectiveness of all process internal and external.
· Monitor performance and implement improvements.
· Overlook and draw responsible a structured of Financial and Market reporting.
· Oversees operating reports and resolve operational, manufacturing and facility problems to ensure minimum costs and prevent operational delays and to meet future growth 
· Participates in formulating and administering company policies, directing, and coordinating all divisional department activities to develop and implement long-range goals and objectives to meet business and profitability growths objectives.


GRACO                                                                     Jan 2008-Sep 2011
District Manager (Contractor Equipment Division, painting equipment)
· Products: Fluid handling system and components, moving, measure, control, dispense and apply a wide range of fluids and viscous materials used in vehicle lubrication, And how carbon fiber cover components in composite industry.
· Customer: in Marine, Offshore, Construction, Wood industries.
· Report to the Chief Rep stay in UK and the Sales manager in Malaysia, work as sales representative and manage the distribution network in Vietnam.
· Responsibilities: Co-ordinate and develop the local and regional good sales and technical service-team for new products, which meet the requirements for Vietnam market.
· Achievement: set up two new CED distributor and outlet, sales up 1 million.


FRANCO-PACIFIC VIETNAM                                  Sep 2002-Dec 2007
Senior Sales Engineer 

· Products:  GRACO painting equipment, CLEMCO sandblasting, HYPERTHERM plasma cutting machine, MIGATRONIC welding machine, and Air Compressor follow the request.
· Customer: in Marine, Offshore, Construction, Wood industries.
· Sales achievements: to research, contact and dealing to get the new products supply to customer, attend all the bid and contract.
· Be responsible for the development and implement of marketing strategies and programs in Vietnam in line with the Corporation’s direction and local objectives.
· Report to Sales manager (French), and 
· Reason for leaving: Graco offered an opportunity to set up their new Rep Office 


HUU HONG MACHINERY CO., LTD                       May 1999-Aug 2002
Sales and Marketing Executive

· Products: METABO power tools, Ingersoll-Rand Air Compressor, Cutting tools abrasives
· Customer: for general industries, all factory in industrial zone
· Setting up marketing plans, controlling Ad budget of promotion campaigns, dealing with Ad agencies, manage the showroom, responsible for turnover and after-sales. 
· Report to the General Manager 

Education, certifications, and professional affiliations

1992–1996		Ho Chi Minh City University of Technology and Education.
Engineer’s degree, Power mechanic division.

1982–1986		The Le Hong Phong high school of Hochiminh city. 
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