      Senthil Nathan  R                           
E-mail : myexpectations2007@gmail.com  Mobile:91-9842573424
       Profile Summary
· Qualified marketing and sales professional with 20 years of experience in sales and business development, handled key accounts and procured nearly 800 SME & BASEL  mandates
· Developed strong network with major industrial associations, clusters and banks and covered vast geographical  area in southern part of Tamil Nadu representing India’s leading credit rating companies
· Most talented in acquiring new clients, managing sales process ,cross selling and nurturing key accounts and retaining the clients 
· Equipped with good communication skill and leadership qualities ,recruitment and training
      Proficiency
· Business Development : Sourcing of new mandates in information business and risk management solutions representing India’s leading credit rating and advisory companies. Products handled are SME credit ratings, due-diligence, education grading , real estate ratings, and BASEL ratings for clients from diverse industries
· Sales Management : Can handle the entire sales process starting from the identification of prospective clients  and proposal submission to closing the stage. Good in handling price negotiation .Got awards for performance consistency
· Top Management Relationship: Principal liaison with top level and senior management team in small, medium and mid corporate companies
· Key Account management : Manage and strengthen the relationship with top level decision makers to explore new business opportunities
· Pre Sales : Develop sales pipeline ,understanding client’s psychology and projecting the product accordingly for successful closing
· Marketing Management : Organizing meetings in Industrial association ,Clusters and in lead district banks for creating product awareness
         Awards
· Achieved CRISIL Excellence award for business development  and maintaining consistency 
· Received Rookie award for best performance within 5 months of joining in present company
     


Professional  Experience  -  
· Euro Exim Bank (02/09/2020 – Till date)
Trade finance consultant - Promoting non fund based products such as Letter of credit ,Bank Guarantee,Bank comfort letters etc  with minimum ticket size of  100,000 USD
· Freelancer (01/01/2019 – Present) 
Promoting Stone crushing and M-Sand machineries for a Gujarat based manufacturing company.
· Samunnati Financial Intermediation & Services Private Limited (10/11/2017-31/08/2018)
Relationship Manager – Responsible for sourcing clients with assessment of profile and eligibility through direct sales, branches and existing client references. Extensive travelling for enhancement of portfolio size Activation of sourcing channel to generate leads for all products through branches.. Initial screening of the proposals and submitting the same to the credit team. Interaction with credit, operation team and Legal Team for sanction and disbursement of the file.Prepare all the disbursement document and get the sign from client. Credit Processing-disbursement, maintenance and follow up of accounts. .Proactively resolve customer queries /issues in order to achieve highest customer satisfaction Market mapping, customer mapping,competitor mapping in the geography assigned.
· Cholamandalam Investment and Finance Company Limited  (March 2017 –November 2017)
Consultant  -Business development - Working Capital facility for corporate with minimum turnover -60 Crores Per annum
· SMERA Ratings Limited (July 2016 – October 2016)
Area Manager –Business development (Grade S4) responsible for originating high value mandates pre-sales, negotiations and relationship maintenance. Responsible for meeting the target and training the team members. Oversee key relationships with lead arrangers, influencers and bankers.Develop and monitor client retention strategies for the region.Was managing a team of 4 people
· CRISIL Limited (June 2007 – March 2016)
Senior Business Associate: Responsible for origination of rating business from SMEs  across southern part of Tamil Nadu. Identifying large unrated clients and facilitate them in migrating from unrated domain to rated domain and also help them leverage rating for fund raising. Responsible for business targets on ratings revenues and adding new clients. Responsible for maintaining and enhancing strong rating relationship with existing and new clients by managing a team of 2 to 3 people


EDUCATION
          
· The American College  - Bachelor of Arts –English Literature (1994 -1997) 
· Madurai Kamaraj University – Master of Business Administration (1997 -1999)Regular
· Madurai Kamaraj University  - Certificate in German Language (2002 -2003)
· Alliance Francaise – French Language –Level 1 (2004 – 2005)
   
Languages Known: Tamil (Mother Tongue)
                                    English –Fluent
                                    French –Basic  
                                   German -Basic    
                              
       Declaration
                           I hereby declare that the above mentioned details are true to the best of my Knowledge and belief
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